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On 2-4 September, we hosted 10 Mid&Small Cap companies during the first part of
Intesa Sanpaolo’s XII edition of the Italian Stock Market Opportunities (ISMO Milan Virtual) conference, attended by 28 investors who participated in about 100 meetings.
The second part of the conference will take place on 22-24 September. This conference
offers investors the opportunity to meet with the top management of some Italian
Mid&Small Cap companies to discuss their latest results, business trends and strategic
developments. In this report, we outline the main takeaways from some of the meetings
of those companies attending and under our coverage.
ISMO attending companies under our coverage - Key data
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In the table below, we recap the main highlights from the meetings of some of our
covered companies attending the event.
ISMO Milan - September 2020 wrap-up
Key drivers

Banca IFIS

Sustained NPL activity after the lockdown and extension of moratoria lead us to believe that the company may reach the
higher-end of management’s guidance for net income in 2020.

Banca Sistema

Factoring turnover, penalised by soccer and tax receivables in 1H20, could improve in September, while no significant impact
is expected by the LPI model update in 3Q20. FY20 cost of risk guidance of 37bps has been confirmed, well below 54bps
embedded in our estimates. M&A strategy in pawn business may continue.

Cellularline

We think that the deal allows Cellularline to significantly strengthen the presence of its brands at the international level and
its coverage of the travel retail channel, a distribution channel which is well monitored by Cellularline in the domestic market,
but not yet internationally. Furthermore, the transaction should generate revenue synergies for Cellularline, which could
increase sales of its smartphone accessories and audio products in Travel Retail.

IGD

Management updated investors on IGD’s business evolution in the age of the pandemic. The recent August footfalls data
are good news, although is too early to anticipate future scenario developments.

illimity

After the lockdown, NPL purchases and turnaround business are benefitting from a larger number of deals, while the
company is evaluating strategic options for the digital bank. We expect illimity to report a net income in 2020, driven by DCIS
profitability.

Indel B

The Covid-19 outbreak strongly impacted 1H20, in particular the automotive and hospitality segments. However, starting from
the last part of 1H20, management highlighted that a solid recovery is ongoing, with orders up to the end of the
year/beginning of 2021.

MARR

The slowdown in the revenue contraction started after the bottom hit in April was confirmed also in August, reflecting the
reopening of hotels and restaurants and MARR’s ‘closeness’ to its customers. Starting from early-2021, management expects
a progressive realignment towards a standard out-of-home consumption, to be fully achieved in 2H21.

Zignago Vetro
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SICIT Group
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Company

The good revenues recorded in 1H20, particularly with reference to biostimulants, together with the recently confirmed
ongoing investment plan, demonstrates the resilience of Sicit’s business even in a difficult context.
The signals of recovery highlighted in 1H20 results are continuing, and management’s decision not to stop production during
the lock-down period is now allowing it to serve an increasing demand. A return to a secular growth is expected in the
medium term, also driven by sustainability.

Source: Intesa Sanpaolo Research elaboration
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Company Feedback: ISMO Milan - September 2020
Banca IFIS (BUY)

Banca IFIS - Key data

Feedback from Event
Sustained NPL activity after the lockdown and extension of moratoria lead us to believe
that the company may reach the higher-end of management’s guidance for net
income in 2020.

 Sustained NPL activity after lockdown. The NPL market has revitalized after the

2021E
534.9
224.3
1.33
29.4
2021E
6.5
0.29
5.0
11.2
6.8
3M
-2.5
-2.4

Banks
11.3
BUY
8.63
464
2022E
561.0
248.8
2.21
31.1
2022E
3.9
0.28
7.6
11.2
10.7
12M
-38.9
-33.5

Source: FactSet, Company data, Intesa Sanpaolo
Research estimates
Intesa Sanpaolo is Corporate Broker to Banca IFIS

Manuela Meroni - Research Analyst
+39 02 8794 9817
manuela.meroni@intesasanpaolo.com
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lockdown, with prices only marginally declining due to longer recovery time (due to
the closure of courts that impacted judicial recoveries, that represents three quarters
of total recoveries). The company is increasing the use of the discounted payoff
strategy (“saldo e stralcio”) in order to deal with the longer recovery time and to
limit recovery costs. Despite limited operations in the NPL market in 1H20, Banca IFIS
managed to purchase EUR 1.3Bn NPLs (of which EUR 0.7Bn in 1Q20 and EUR 0.6Bn in
2Q), representing 70% of unsecured deals concluded on the market. The GBV of
purchased NPLs increased by 3% qoq and 11% yoy to EUR 18.2Bn (EUR 1.3Bn NBV)
as of June 2020. After the closure of the quarter, the NPL acquisitions accelerated,
with the purchase of EUR 1.1Bn unsecured NPL (EUR 0.8Bn from Unicredit and
EUR 0.3Bn from illimity). We calculate that YTD the company has already completed
88% of the NPL purchases target foreseen for 2020. Considering that the largest part
of deals are usually concentrated in the last quarter of the year, we believe that IFIS
is in a position to exceed its EUR 2.7Bn purchase target for the year;

04/09/2020
Target Price (EUR)
Rating
Mkt price (EUR)
Mkt cap (EUR M)
Main Metrics (€ M) 2020E
Revenues
430.2
Gross op income
123.2
EPS (EUR)
0.20
TBVPS (x)
28.7
Ratios (x)
2020E
Adj. P/E
44.2
P/TBV
0.30
RoTE (%)
4.0
CET1 FL (%)
11.6
Div yield (%)
8.9
Performance (%)
1M
Absolute
-0.4
Rel. to FTSE IT All Sh
-1.3

 LLP guidance confirmed. Until now, the deterioration in the asset quality is limited to
few single positions of former-Interbanca, while the company is not experiencing a
wide spread deterioration of its asset quality, also thanks to the moratoria. After the
end of the moratoria, the company expects a deterioration of the asset quality of
commercial corporate and non-core, but to a lower extent compared with the
previous crisis, thanks to the intervention of the government (state guaranteed
loans) and the ECB (liquidity provided to the system) as well as cleaner banks’
balance sheets. The company confirmed its EUR 85-100M LLP guidance for 2020.
Considering that the moratoria has been extended to January 2021, we believe the
company could point to the lower end of the range;

 EUR 50-65M net income guidance in 2020. The company confirmed its guidance for
a net income of EUR 50-65M, including EUR 15M badwill from Farbanca. Our current
estimates are for a net income of EUR 61M in 2020, at the higher end of
management guidance and above market consensus of EUR 57M (source: FactSet).
Our view. We have a positive stance on the stock. After a weak 2Q20, we expect a
recovery of NPL business in the next few quarters, thanks to higher than planned NPL
acquisitions and the reopening of courts. We expect Commercial and Corporate
Banking business to remain weak also in 2H20, but the extension of the moratoria may
allow the bank to limit the loan loss provisions in 2020 (that we expect at EUR 90M, close
to the lower end of management guidance). The potential payment of 2019 dividend
(that was kept deducted from 11.58% CET1 ratio, as of June 2020) together with 2020
ordinary dividend could increase the dividend yield to almost 16%: in our estimate we
took a more prudent approach (payout of 90%), that however leads to a generous
dividend yield of almost 9%. BUY, TP at EUR 11.3/share.

Intesa Sanpaolo Research Department
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Banca Sistema (BUY)

Banca Sistema - Key data

Feedback from Event
Factoring turnover, penalised by soccer and tax receivables in 1H20, could improve in
September, while no significant impact is expected by the LPI model update in 3Q20.
FY20 cost of risk guidance of 37bps has been confirmed, well below 54bps embedded
in our estimates. M&A strategy in pawn business may continue.

 Weak turnover evolution due to soccer and tax receivables. In 1H20, turnover
increased by 1.6% yoy, a relatively low growth when compared with the previous
years (+25% yoy in 1H19 and +29% yoy in 1H18). The weak performance was due to
the decline in soccer companies’ receivables (-15% yoy) and tax receivables (-7%
yoy), while the remaining turnover increased by a more solid 8% yoy. In July and
August, the business lost in the previous months was not recovered, due to the weak
seasonality, while September could show some positive signs of a recovery.

 Limited impact from LPI actual model update Management expects a limited

2021E
116.5
60.63
0.38
2.31
2021E
4.6
0.76
17.5
9.6
5.5
3M
20.1
20.2

Banks
2.2
BUY
1.76
141
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NA
NA
NA
NA
NA
NA
NA
NA
NA
NA
12M
50.3
63.4

Source: FactSet, Company data, Intesa Sanpaolo
Research estimates
Intesa Sanpaolo is Corporate Broker to Banca
Sistema
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impact from the LPI accrual model update that usually occurs every third quarter
(EUR 5M positive impact on total income in 3Q19 and 3Q18), as the update of
accruals based on the recovery statistics (usually positive) is supposed to have a
progressively lower impact (as the time series are becoming wider) and time value
update usually has a negative impact. Overall, the company therefore expects a
positive, but limited impact from model update in 3Q20. In our estimates, we
prudentially do not incorporate any contribution from an LPI accrual model update.

04/09/2020
Target Price (EUR)
Rating
Mkt price (EUR)
Mkt cap (EUR M)
Main Metrics (€ M) 2020E
Revenues
97.72
Gross op income
46.71
EPS (EUR)
0.26
TBVPS (x)
2.09
Ratios (x)
2020E
Adj. P/E
6.7
P/TBV
0.84
RoTE (%)
12.9
CET1 FL (%)
11.5
Div yield (%)
9.2
Performance (%)
1M
Absolute
1.0
Rel. to FTSE IT All Sh
0.1

Manuela Meroni - Research Analyst
+39 02 8794 9817
manuela.meroni@intesasanpaolo.com

 Cost of risk guidance confirmed. In 2Q20, the cost of risk increased to 49bps from
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30bps in 1Q20, due to additional provisions on performing loans following the
update of the provisioning model (impacting the cost of risk by 23bps in 2Q20). In
1H20 the cost of risk was 37bps, and management confirmed its guidance for a cost
of risk in FY20 in line with 1H20. This level is below the 54bps that we have included in
our estimates.

 Ready to continue M&A strategy After the acquisition of Intesa Sanpaolo pawn
business, finalised in July, that will significantly improve the importance of pawn
business inside the group (gold and jewelry backed loans up from EUR 13M to EUR
63M, pro-forma, as of June 2020), the company seems ready to proceed with its
acquisition strategy in the pawn business from next year. Considering that June 2020
CET1 pro-forma after the above-mentioned acquisition is 11.7%, we expect more
limited add-ons in the pawn business, coherent with the company capability to
generate capital.
Our view. We believe our valuation embeds some degree of caution, further supporting
our positive stance on the stock. In fact, our estimates embed a cost of risk of 54bps in
2020 and 52bps in 2021, well above management’s guidance of 37bps. Moreover, our
estimates incorporate an increase in RWA density of the factoring business from 2021,
waiting for the final interpretation of the application of the new definition of default to
factoring companies (due to enter into force in January 2021), despite the fact that
management’s interpretation would imply no or a limited impact. Lastly, the cost of
equity assumed in our valuation still embeds a premium for low liquidity, despite the fact
that the stock has recently shown a significant improvement of the liquidity (turnover
vs. market cap) ranking second among STAR companies. BUY, TP at EUR 2.2/share.

Intesa Sanpaolo Research Department
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Cellularline (BUY)

Cellularline - Key Data

Feedback from Event
We think that the deal allows Cellularline to significantly strengthen the presence of its
brands at the international level and its coverage of the travel retail channel, a
distribution channel which is well monitored by Cellularline in the domestic market, but
not yet internationally. Furthermore, the transaction should generate revenue synergies
for Cellularline, which could increase sales of its smartphone accessories and audio
products in Travel Retail.

 In July, Cellularline announced that it had finalised the closing of the acquisition of
an 80% stake in Worldconnect AG (CH), world leader, through its brands SKROSS and
Q2 Power, of the premium travel adapters market. The acquired company has been
consolidated by the group starting from 1 August 2020. The agreement envisages a
total consideration of CHF 15.8M (about EUR 14.8M) of which CHF 5.8M to be paid
twelve months after closing;

 In particular, SKROSS is a recognised brand in the premium adapters segment, whilst

Source: FactSet, Company data, Intesa Sanpaolo
Research estimates
Intesa Sanpaolo is Specialist to Cellularline
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Q2 Power completes the product range with a value-for-money price positioning.
Around 80% of Worldconnect’s products are developed on the basis of patents with
an average extension of around 10 years. The group can rely on an extensive
network of contacts and distribution partners, which allow the company to be a
lead player in the Airport Travel Retail channel, present in around 600 point of sales
worldwide in the channel;

04/09/2020
Consumer Services
Target Price (EUR)
9.1
Rating
BUY
Mkt price (EUR)
5.10
Mkt cap (EUR M)
111
Main Metrics (€ M) 2020E 2021E
NA
Revenues
128.5 150.9
NA
Adj. EBITDA
26.99 35.30
NA
Adj. EPS (EUR)
0.81
1.07
NA
Net debt/-cash
13.25
0.34
NA
Ratios (x)
2020E 2021E
NA
Adj. P/E
6.3
4.8
NA
EV/EBITDA
4.6
3.2
NA
EV/EBIT
7.2
4.4
NA
Debt/EBITDA
0.49
0.01
NA
Div yield (%)
4.8
6.3
NA
Performance (%)
1M
3M
12M
Absolute
0.0
2.6
-27.1
Rel. to FTSE IT All Sh
-0.9
2.7
-20.8

Gabriele Berti - Research Analyst
+39 02 8794 9821
gabriele.berti@intesasanpaolo.com

 Worldconnect generated revenues at CHF 20M in FY19 (95% outside Italy) with an

Sa
m

adj. net result which stood at about 9% of revenues. However, we highlight that the
travel retail channel has slowed down sharply due to the Covid-19 emergency.
Nonetheless, management expects a progressive normalisation in 2021, before
resuming the appealing growth trend registered in the last few years;

 In addition to the Worldconnect deal, since the beginning of the year Cellularline
has finalised several other actions: i) launch of Ploos, a new brand with new product
range; ii) start of the rebranding project; iii) launch of Become, a new line of 100%
compostable smartphone covers; iv) partnership with Microban to create cases and
glasses product line featuring integrated antimicrobial technology; v) presentation
of Hi-Gens, the new UV-C ray sterilizer; and vi) the group signs a three-year
agreement for the co-design, production and distribution of Altec Lansing audio
products in the European market.
We think the latest deal widens the group’s product portfolio with ‘premium’ patented
products and complementary trademarks, recognised internationally. Overall, we
continue to appreciate the group’s strong financial solidity, which allowed Cellularline
to make significant investments and to distribute an appealing dividend to its
shareholders also during this tough market context. We reiterate our positive stance on
the stock.

Intesa Sanpaolo Research Department
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IGD (BUY)

IGD - Key data

Feedback from Event
Management updated investors on IGD’s business evolution in the age of the
pandemic. The recent August footfalls data are good news, although is too early to
anticipate future scenario developments.

 Recovering footfalls. As stated by the company in a press release dated 1
September and confirmed by a Cncc (the National Council of Shopping Centers)
analysis published last week, the entrances’ trend in August showed steadily
recovering data (average decrease of 15% compared to August 2019). This
improvement, albeit supported by the summer sales, represents an encouraging
signal of consumers’ sentiment towards shopping centers in terms of safety
perception. Moreover, according to management, the sales’ evolution has
substantially followed the footfalls increase, although the outlook on the
consumption trend for the last part of the year remains uncertain;

 Covid-19 impact update. The company has opted to account for the negative

Source: FactSet, Company data, Intesa Sanpaolo
Research estimates
Intesa Sanpaolo is Specialist to IGD
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effects of the pandemic entirely in 2020, with no financial tail effects to be loaded
over the following years. For the time being, the company estimated a roughly EUR
16-17M one-off impact in 2020 due to Covid-19, as a result of the measures aimed
at supporting its tenants. These efforts have led to 99% of tenants (in terms of total
rents) resuming their operations compared to the pre-lockdown data;

04/09/2020
Real Estate
Target Price (EUR)
4.2
Rating
BUY
Mkt price (EUR)
3.17
Mkt cap (EUR M)
349
Main Metrics (€ M) 2020E 2021E 2022E
Revenues
140.1 153.2 156.5
EBITDA
99.21 113.2 118.4
EPRA EPS (EUR)
0.47
0.55
0.61
Net debt/-cash
1,141.5 1,109.7 1,059.5
Ratios (x)
2020E 2021E 2022E
Adj. P/E
6.7
5.7
5.2
EV/EBITDA
15.0
12.9
11.9
EV/EBIT
61.3
15.4
12.7
LTV (%)
48.51 46.76 44.63
Div yield (%)
4.6
5.4
7.9
Performance (%)
1M
3M
12M
Absolute
1.8
-9.8
-41.0
Rel. to FTSE IT All Sh
0.8
-9.7
-35.8

 Outlook. Management was asked about the potential evolution of IGD’s business in

Roberto Ranieri - Research Analyst
+39 02 8794 9822
roberto.ranieri@intesasanpaolo.com
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m

the mid-term (3-5 years) and answered that for the time being there is no intention
to refocus the company’s activity, also considering the resilience of IGD’s portfolio
within the retail asset class in terms of geographical positioning. Conversely,
management stated that the main challenge for the next few years, particularly in
the light of the behavioural changes due to Covid-19, would be the integration and
coexistence of the physical selling channel with the online one.

Davide Candela - Research Analyst
+39 02 8794 9823
davide.candela@intesasanpaolo.com

BUY rating and EUR 4.2/share TP.

Intesa Sanpaolo Research Department
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illimity (BUY)

illimity - Key data

Feedback from Event
After the lockdown, NPL purchases and turnaround business are benefitting from a
larger number of deals, while the company is evaluating strategic options for the digital
bank. We expect illimity to report a net income in 2020, driven by DCIS profitability.

 Outlook on DCIS business. The NPL business is benefitting from positive underwritings:

Financials
10.5
BUY
8.36
497
2021E 2022E
263.6 410.6
119.2 257.4
0.93
2.09
9.08
10.5
2021E 2022E
9.0
4.0
0.92
0.79
10.8
21.3
12.3
11.4
0
5.0
3M
12M
14.4
3.2
14.5
12.2

Source: FactSet, Company data, Intesa Sanpaolo
Research estimates
Intesa Sanpaolo is Specialist to illimity

e

after a first quarter characterised by negative seasonality and Covid-19 outbreak in
the second quarter of the year, in 2H20, the company expects NPL investments to
be 3 times those reported in 1H20 (EUR 137M originated business in 1H20). The
shutdown of courts and their slow return to activity generated an approximately 4
months delay in judicial recovery activities; during the lockdown, only non-judicial
recovery was possible, and the company accelerated the recourse to the
discounted payoff strategy (the so-called “saldo e stralcio”). The main impact was
borne by IT Auction. Following the delays in NPL purchases, the contribution of DCIS
division is expected to be below the business plan expectations, but the division is
expected to be profitable in 2020. Our estimates are for a net income of EUR 33M in
FY20 for the DCIS division;

04/09/2020
Target Price (EUR)
Rating
Mkt price (EUR)
Mkt cap (EUR M)
Main Metrics (€ M) 2020E
Revenues
168.3
Gross op income
43.19
EPS (EUR)
0.40
TBVPS (x)
8.15
Ratios (x)
2020E
Adj. P/E
20.7
P/TBV
1.0
RoTE (%)
5.7
CET1 FL (%)
18.6
Div yield (%)
0
Performance (%)
1M
Absolute
17.9
Rel. to FTSE IT All Sh
16.8

 Outlook on SME business. In 1H20, SME business suffered from a slowdown in the
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Factoring business for two months, as clients reduced their turnover during the
lockdown. The company also reported a slowdown in turnaround lending, driven by
the company’s decision to wait for the set-up of national schemes aimed at
sustaining SME lending: after the entering into force of “Fondo di Garanzia” and
SACE supports, the company experienced an increase in deals, that have been
unusually strong in August. The company has a limited exposure to cyclical sectors,
more exposed to the Covid-19 outbreak: out of EUR 650M loans in crossover &
acquisition finance, illimity has a 2.1% exposure to retail & distribution, 1.8% in hotel,
restaurants & leisure, 1.5% in iron & steel industry, 1% in automotive and
transportation and 8.2% in beauty, fashion textile and apparel. In 1H20, illimity posted
EUR 3.9M loan loss provisions in the SME segment and we expect EUR 10M LLP in FY20
for a cost of risk of 138bps. We expect SME business to close FY20E with a EUR 2M
loss;

Manuela Meroni - Research Analyst
+39 02 8794 9817
manuela.meroni@intesasanpaolo.com

 Outlook on Direct Banking. The digital bank slowed down its marketing activity after
illimity over-achieved its funding goals, with EUR 869M deposits as of June 2020. The
cost of funding declined by 20bps YTD. The bank is PSD2 native and it was the first
Italian bank to launch both account information and payment initiator services. The
commercial proposition with third-party products is expected to be enriched and
the digital corporate bank is under development. The company is evaluating
different strategic options.
Our view. We have a positive stance on the stock. Although some businesses have
experienced a delay compared with the original business plan due to the Covid-19
outbreak, we expect the company to report a net income of EUR 30M (in line with
market consensus) in 2020E and we expect the net income to double in 2021E (EUR
61M), when the NPL purchases finalised in 2H20 will generate NII at full regime and the
SME business will be back to more normal levels. BUY, TP EUR 10.5/sh.

Intesa Sanpaolo Research Department
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Indel B (BUY)

Indel B - Key Data

Feedback from Event
The Covid-19 outbreak strongly impacted 1H20, in particular the automotive and
hospitality segments. However, starting from the last part of 1H20, management
highlighted that a solid recovery is ongoing, with orders up to the end of the
year/beginning of 2021.

 The COVID-19 outbreak strongly impacted 1H20, in a year which was expected to
be weak, due to the slowing down of the cycle of trucks sales, in particular in North
America;

 In particular, the impact was strong on the automotive segment, where customers
are all OEMs. Hospitality (cruise and hotels) was also significantly affected, even if
some revenues were posted in the cruise business due to previous orders. On the
other hand, the leisure segment (yacht and recreational vehicles) was
characterised by a positive trend, sustained by the change in habits for vacations
related to the Covid-19 spread;

04/09/2020
Capital Goods
Target Price (EUR)
19.4
Rating
BUY
Mkt price (EUR)
16.10
Mkt cap (EUR M)
94
Main Metrics (€ M) 2020E 2021E 2022E
Revenues
92.88 139.3 154.8
EBITDA
5.47 19.03 23.99
EPS (EUR)
0.05
1.78
2.43
Net debt/-cash
14.55
6.89
-2.45
Ratios (x)
2020E 2021E 2022E
Adj. P/E
NM
9.0
6.6
EV/EBITDA
19.9
5.3
3.8
EV/EBIT
NM
7.0
4.7
Debt/EBITDA
2.7
0.36 Neg.
Div yield (%)
0
4.3
4.3
Performance (%)
1M
3M
12M
Absolute
4.5
9.9
-27.1
Rel. to FTSE IT All Sh
3.6
10.0
-20.8
Source: FactSet, Company data, Intesa Sanpaolo
Research estimates

e

Intesa Sanpaolo is Specialist to Indel B

 The capex for the new plant are concluded, and from 2021 management expects

pl

to return to a standard level of capex (EUR 3-4M). The new plant will be functional
to follow the recovery trend, and to move some production currently made in
China;

Alberto Francese - Research Analyst
+39 02 8794 9815
alberto.francese@intesasanpaolo.com

 Management highlighted that a solid recovery is ongoing, with orders up to the end
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of the year/beginning of 2021.

In light of the ongoing recovery, we see our EUR 93M FY20E revenues estimates as too
conservative. Therefore, we regard our FY21E revenues estimates of EUR 139M as more
reliable. We recall that our valuation is now set at EUR 19.4/sh, and that on 2021 P/E
Indel B trades at an around 65% discount vs. its main competitor Dometic.

Intesa Sanpaolo Research Department
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MARR (ADD)

MARR - Key Data

Feedback from Event
The slowdown in the revenue contraction started after the bottom hit in April was
confirmed also in August, reflecting the reopening of hotels and restaurants and MARR’s
‘closeness’ to its customers. Starting from early-2021, management expects a
progressive realignment towards a standard out-of-home consumption, to be fully
achieved in 2H21.

 After the material impact due to COVID-19 during the lock-down period, a gradual
recovery of revenue is visible, with May showing an approx. 65% contraction, then
reducing to an approx. 36% yoy contraction in June and to an approx. 27%
contraction in July. A positive trend was also seen in August;

 With the reopening of foodservice activities starting from 18 May, the number of

Source: FactSet, Company data, Intesa Sanpaolo
Research estimates
Intesa Sanpaolo is Specialist to MARR
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clients served recovered week by week. MARR is now serving over 85% of its clients
in the reference segments of Street Market and National Account. Clients served
are making around 90% of their historic consumptions;

Food Distribution
04/09/2020
Target Price (EUR)
14.7
Rating
ADD
Mkt price (EUR)
13.52
Mkt cap (EUR M)
899
NA
Main Metrics (€ M) 2020E 2021E
Revenues
1,279.3 1,695.8
NA
EBITDA
57.56 122.7
NA
EPS (EUR)
0.18
0.94
NA
Net debt/-cash
256.6 119.6
NA
Ratios (x)
2020E 2021E
NA
Adj. P/E
73.8
14.4
NA
EV/EBITDA
15.6
7.3
NA
EV/EBIT
37.5
9.6
NA
Debt/EBITDA
4.5
0.97
NA
Div yield (%)
1.0
5.2
NA
Performance (%)
1M
3M
12M
Absolute
7.3
3.0
-32.7
Rel. to FTSE IT All Sh
6.3
3.2
-26.8

 Thanks to its flexible business model and its closeness to customers, MARR

Alberto Francese - Research Analyst
+39 02 8794 9815
alberto.francese@intesasanpaolo.com

pl

outperformed the market. According to Confcommercio data (July 2020 data),
“Hotels and Out-of-Home food consumption” (July 2020) decreased by 93% in April,
by 78% in May and by 51% in June;

 The lockdown affected sales to Hotels and Restaurants in the Street Market segment,
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to the Chains&Groups segment, and to Schools in the Canteens segment. There was
an impact on the sales mix by segment and on the sales mix in terms of conservation.
This implied a reduction of EUR/kg in the Street Market and National Account
segments from 3.2 in February to 2.4 in April, then gradually recovered, to realign
with the 2019 level in June;

 The trade net working capital was EUR 278M, rising vs. FY19 (EUR 213.6M) and vs.
1H19 (EUR 206.1M), mainly due to a misalignment of payables to receivables. 1H20
trade net working capital reduced vs. 1Q20 (EUR 288.9M), thanks to a reduction in
inventories of around EUR 30M. Accounts receivables in 1H20 incorporated around
EUR 40M lower securitisation vs. 1H19, in relation to the decrease of sales to the
structured clients. Net debt was EUR 262.6M, vs. EUR 196M at FY19.
Despite a possible different mix in customers’ segment (e.g. out of home business meals
could face a structural change in habits), MARR is confident that its flexible business
model and closeness to customers should allow it to gain share in the market. With
management guidance that a realignment towards a standard out-of-home
consumption should be fully achieved in 2H21, we think our FY21E revenue estimates
(broadly aligned with FY19A) could now be slightly optimistic.
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SICIT Group (ADD)

SICIT Group - Key Data

Feedback from Event
The good revenues recorded in 1H20, particularly with reference to biostimulants,
together with the recently confirmed ongoing investment plan, demonstrates the
resilience of SICIT’S business even in a difficult context.

 On 16 July, the company released its preliminary 1H20 results. Consolidated
revenues reached EUR 35.5M (+9.4% vs. EUR 32.5M in1H19A). Growth was driven by
the biostimulants business, increasing by 19.4% yoy (EUR 21.7M vs. EUR 18.2M in 1H19),
while the retardant business and the animal fat business contracted (-2.1% and -1%
yoy respectively). With reference to geographies, all areas grew, except for the
Middle East and Africa (-2.9% yoy), that represents 2.6% of Sicit’s revenues;

 SICIT production sites never shut down during the Covid-19 emergency;
management took initiatives both on the revenues and the costs side to cover
extraordinary costs linked to the pandemic and safeguard margins;

Source: FactSet, Company data, Intesa Sanpaolo
Research estimates
Intesa Sanpaolo is Specialist to SICIT Group
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 The investment plan, started in 2018 and aimed at EUR 60M capex within 2023, is

04/09/2020
Agrochemicals
Target Price (EUR)
12.0
Rating
ADD
Mkt price (EUR)
11.30
Mkt cap (EUR M)
222
Main Metrics (€ M) 2020E 2021E 2022E
Revenues
61.78 66.18 76.33
EBITDA
24.19 26.83 31.18
EPS (EUR)
0.72
0.80
0.93
Net debt/-cash
-28.15 -28.35 -29.20
Ratios (x)
2020E 2021E 2022E
Adj. P/E
15.8
14.1
12.1
EV/EBITDA
8.0
7.2
6.2
EV/EBIT
10.1
9.0
7.7
Debt/EBITDA
Neg. Neg. Neg.
Div yield (%)
3.2
3.6
4.1
Performance (%)
1M
3M
12M
Absolute
3.7
12.4
23.6
Rel. to FTSE IT All Sh
2.7
12.6
34.5

Gabriele Berti - Research Analyst
+39 02 8794 9821
gabriele.berti@intesasanpaolo.com
Arianna Terazzi - Research Analyst
+39 02 8794 3187
arianna.terazzi@intesasanpaolo.com
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proceeding despite the Covid-19 outbreak. In particular, we highlight that: i) at the
end of June, the company announced the start of the production of animal hair
protein hydrolysate at the Arzignano plant (+33% in terms of production capacity of
animal by-products protein hydrolysate, according to management; ii) last
November Sicit had signed a friendship agreement for an investment of about
EUR 10M to build a plant in China that will act as a hub for the entire APAC region;
and iii) management is looking at the M&A market, in order to diversify and expand
the production range (e.g. biostimulants of vegetable origin, extracts of natural
phytohormones);

 SICIT intends to publish its first sustainability report this year, to certify its position as a
circular economy player and become eligible for ESG funds and investors.
We appreciate the business’ resilience and the measures taken to safeguard the
company’s operativity and margins. While waiting for the complete results as at 30 June
2020, that will be approved by BoD on 11 September, we confirm our ADD rating on the
stock.
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Zignago Vetro (HOLD)

Zignago Vetro - Key Data

Feedback from Event
The signals of recovery highlighted in 1H20 results are continuing, and management’s
decision not to stop production during the lock-down period is now allowing it to serve
an increasing demand. A return to a secular growth is expected in the medium term,
also driven by sustainability.

 Management highlighted the diversification of reference markets and the flexibility
of its business model. This allowed it to limit the revenues decline in 1H20 (-6.3%), by
shifting production from segments affected by the COVID-19 outbreak (e.g. luxury
perfumery) to others showing growth (e.g. food);

 In 2Q20, the good performance of food was not sufficient to offset the strong decline

Packaging
14.0
HOLD
12.80
1126
2021E
NA
440.3
NA
123.3
NA
0.61
NA
196.6
NA
2021E
NA
21.1
NA
10.7
NA
18.3
NA
1.6
NA
3.3
NA
3M
12M
0.9
30.6
1.1
42.0

Source: FactSet, Company data, Intesa Sanpaolo
Research estimates
Intesa Sanpaolo is Specialist to Zignago Vetro
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in perfumery and some segments of beverage (more linked to the closing of
bar&restaurants) and perfumery. At the moment, management confirmed that a
recovery in almost all segments, including mid-high range perfumery and cosmetics,
is ongoing, with only luxury perfumery still in difficulty. The order portfolio has returned
to a “normal” duration, with orders flowing regularly;

04/09/2020
Target Price (EUR)
Rating
Mkt price (EUR)
Mkt cap (EUR M)
Main Metrics (€ M) 2020E
Revenues
411.5
EBITDA
107.4
EPS (EUR)
0.47
Net debt/-cash
228.9
Ratios (x)
2020E
Adj. P/E
27.3
EV/EBITDA
12.6
EV/EBIT
24.0
Debt/EBITDA
2.1
Div yield (%)
2.6
Performance (%)
1M
Absolute
-5.2
Rel. to FTSE IT All Sh
-6.0

 Working capital increased in 1H20, due to a contraction in demand, but also to
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management’s decision not to stop production during the lock-down period. This
decision is now allowing it to serve an increasing demand, and management
expects working capital to reduce in the few next quarters;

Alberto Francese - Research Analyst
+39 02 8794 9815
alberto.francese@intesasanpaolo.com

 Regarding recycled glass, the JV Vetreco was not affected by COVID-19, and the
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restructuring of the JV Vetro Revet continued. By 2Q21 the Julia Vitrum JV should be
operative, becoming one of the largest recycled glass plants in Italy, with a positive
impact on the company’s cost of production at the Portogruaro furnaces;

 The subsidiary in the US, where ZV still has very limited sales, is delivering good results.
Management could consider producing locally, should the positioning further
reinforce;

 Thanks to the expansion capex in the last five years, the capacity is now set to sustain
growth in the next three years in line with the historical trend (a 7.9% revenues CAGR
in 1988-2019). In 2020, the company does not require significant capex, which
management estimates at around EUR 25-30M.
The positive signals from beverage and perfumery, have now extended to almost all
segments, with only luxury perfumery still in difficulty. Management continues to see a
growing market in the medium term, also driven by a shift in customers’ preference
towards glass (sustainability and quality).

Our Mid Corporate Definition
Italy is characterised by a large number of non-listed and listed micro, small and medium-sized companies. Looking at the revenues
of these Italian companies, around 5,000 companies have revenues ranging from EUR 50M-EUR 1,500M based on Intesa Sanpaolo
elaborations. We define these companies as ‘Mid Corporate’. Looking more specifically at Italian listed companies, we include in our
Mid Corporate segment all STAR companies and those with a market capitalisation below EUR 1Bn.
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Disclaimer
Analyst certification
The financial analysts who prepared this report, and whose names and roles appear within the document, certify that:
1. The views expressed on the companies mentioned herein accurately reflect independent, fair and balanced personal views; 2. No direct
or indirect compensation has been or will be received in exchange for any views expressed.

Specific disclosures




Neither the analysts nor any persons closely associated with the analysts have a financial interest in the securities of the Companies.




Some of the analysts named in the document are members of AIAF.



The analysts of this report do not receive bonuses, salaries, or any other form of compensation that is based upon specific investment
banking transactions.

Neither the analysts nor any persons closely associated with the analysts serve as an officer, director or advisory board member of
the Companies.
The analysts named in this document are not registered with or qualified by FINRA, the U.S. regulatory body with oversight over Intesa
Sanpaolo IMI Securities Corp. Accordingly, the analysts may not be subject to FINRA Rule 2241 and NYSE Rule 472 with respect to
communications with a subject company, public appearances and trading securities in a personal account. For additional
information, please contact the Compliance Department of Intesa Sanpaolo IMI Securities Corp. at 212-326-1133.
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The research department supervisors do not have a financial interest in the securities of the Companies.
This research has been prepared by Intesa Sanpaolo SpA, and is distributed by Intesa Sanpaolo SpA, Intesa Sanpaolo-London Branch (a
member of the London Stock Exchange) and Intesa Sanpaolo IMI Securities Corp. (a member of the NYSE and FINRA). Intesa Sanpaolo SpA
accepts full responsibility for the contents of this report and also reserves the right to issue this document to its own clients. Intesa Sanpaolo SpA
is authorised by the Banca d'Italia and is regulated by the Financial Services Authority in the conduct of designated investment business in the
UK and by the SEC for the conduct of US business.
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Opinions and estimates in this research are as at the date of this material and are subject to change without notice to the recipient. Information
and opinions have been obtained from sources believed to be reliable, but no representation or warranty is made as to their accuracy or
correctness. Past performance is not a guarantee of future results. The investments and strategies discussed in this research may not be suitable
for all investors. If you are in any doubt you should consult your investment advisor.
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This report has been prepared solely for information purposes and is not intended as an offer or solicitation with respect to the purchase or sale
of any financial products. It should not be regarded as a substitute for the exercise of the recipient’s own judgment. No Intesa Sanpaolo SpA
entity accepts any liability whatsoever for any direct, consequential or indirect loss arising from any use of material contained in this report. This
document may only be reproduced or published with the name of Intesa Sanpaolo SpA.
Intesa Sanpaolo SpA has in place the Conflicts of Interest Management Rules for managing effectively the conflicts of interest which might
affect the impartiality of all investment research which is held out, or where it is reasonable for the user to rely on the research, as being an
impartial assessment of the value or prospects of its subject matter. A copy of these Rules is available to the recipient of this research upon
making a written request to the Compliance Officer, Intesa Sanpaolo SpA, C.so Matteotti n° 1, 20121 Milan (MI) Italy. Intesa Sanpaolo SpA
has formalised a set of principles and procedures for dealing with conflicts of interest (“Rules for Research”). The Rules for Research is clearly
explained in the relevant section of Intesa Sanpaolo’s web site (www.intesasanpaolo.com).
Member companies of the Intesa Sanpaolo Group, or their directors and/or representatives and/or employees and/or persons closely
associated with them, may have a long or short position in any securities mentioned at any time, and may make a purchase and/or sale,
or offer to make a purchase and/or sale, of any of the securities from time to time in the open market or otherwise.
This document has been prepared and issued for, and thereof is intended for use by, MiFID II eligible counterparties/professional clients
(other than elective professional clients) or otherwise by market professionals or institutional investors only, who are financially sophisticated
and capable of evaluating investment risks independently, both in general and with regard to particular transactions and investment
strategies.

Persons and residents in the UK: This document is not for distribution in the United Kingdom to persons who would be defined as private
customers under the rules of the Financial Conduct Authority.

US persons: This document is intended for distribution in the United States only to Major US Institutional Investors as defined in SEC Rule
15a-6. US Customers wishing to effect a transaction should do so only by contacting a representative at Intesa Sanpaolo IMI Securities
Corp. in the US (see contact details below).
Intesa Sanpaolo SpA issues and circulates research to Major Institutional Investors in the USA only through Intesa Sanpaolo IMI Securities
Corp., 1 William Street, New York, NY 10004, USA, Tel: (1) 212 326 1150.
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Coverage policy and frequency of research reports
The list of companies covered by the Research Department is available upon request. Intesa Sanpaolo SpA aims to provide continuous
coverage of the companies on the list in conjunction with the timing of periodical accounting reports and any exceptional event that
affects the issuer’s operations. The companies for which Intesa Sanpaolo SpA acts as sponsor or specialist or other regulated roles are
covered in compliance with regulations issued by regulatory bodies with jurisdiction. In the case of a short note, we advise investors to refer
to the most recent company report published by Intesa Sanpaolo SpA’s Research Department for a full analysis of valuation methodology,
earnings assumptions, risks and the historical of recommendation and target price. In the Equity Daily note and Weekly Preview report the
Research Department reconfirms the previously published ratings and target prices on the covered companies (or alternatively such ratings
and target prices may be placed Under Review). Research qualified as a minor non-monetary benefit pursuant to provisions of Delegated
Directive (EUR) 2017/593 is freely available on the IMI Corporate & Investment Banking Division website (www.imi.intesasanpaolo.com); all
other research is available by contacting your sales representative.

Distribution Method
This document is for the exclusive use of the person to whom it is delivered by Intesa Sanpaolo and may not be reproduced, redistributed,
directly or indirectly, to third parties or published, in whole or in part, for any reason, without prior consent expressed by Intesa Sanpaolo.
The copyright and all other intellectual property rights on the data, information, opinions and assessments referred to in this information
document are the exclusive domain of the Intesa Sanpaolo banking group, unless otherwise indicated. Such data, information, opinions
and assessments cannot be the subject of further distribution or reproduction in any form and using any technique, even partially, except
with express written consent by Intesa Sanpaolo.
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Persons who receive this document are obliged to comply with the above indications.

Equity Research Publications in Last 12M
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The list of all recommendations on any financial instrument or issuer produced by Intesa Sanpaolo Research Department and distributed
during the preceding 12-month period is available on the Intesa Sanpaolo website at the following address:
https://group.intesasanpaolo.com/en/research/RegulatoryDisclosures/archive-of-intesa-sanpaolo-group-s-conflicts-of-interest0

Valuation methodology (long-term horizon: 12M)

The Intesa Sanpaolo SpA Equity Research Department values the companies for which it assigns recommendations as follows:

Sa
m

We obtain a fair value using a number of valuation methodologies including: discounted cash flow method (DCF), dividend discount model
(DDM), embedded value methodology, return on allocated capital, break-up value, asset-based valuation method, sum-of-the-parts, and
multiples-based models (for example PE, P/BV, PCF, EV/Sales, EV/EBITDA, EV/EBIT, etc.). The financial analysts use the above valuation methods
alternatively and/or jointly at their discretion. The assigned target price may differ from the fair value, as it also takes into account overall
market/sector conditions, corporate/market events, and corporate specifics (i.e. holding discounts) reasonably considered to be possible
drivers of the company’s share price performance. These factors may also be assessed using the methodologies indicated above.

Equity rating key: (long-term horizon: 12M)

In its recommendations, Intesa Sanpaolo SpA uses an “absolute” rating system, which is not related to market performance and whose key
is reported below:
Equity Rating Key (long-term horizon: 12M)
Long-term rating
Definition
BUY
If the target price is 20% higher than the market price
ADD
If the target price is 10%-20% higher than the market price
HOLD
If the target price is 10% below or 10% above the market price
REDUCE
If the target price is 10%-20% lower than the market price
SELL
If the target price is 20% lower than the market price
RATING SUSPENDED
The investment rating and target price for this stock have been suspended as there is not a sufficient fundamental
basis for determining an investment rating or target. The previous investment rating and target price, if any, are no
longer in effect for this stock.
NO RATING
The company is or may be covered by the Research Department but no rating or target price is assigned either
voluntarily or to comply with applicable regulations and/or firm policies in certain circumstances.
TARGET PRICE
The market price that the analyst believes the share may reach within a one-year time horizon
MARKET PRICE
Closing price on the day before the issue date of the report, as indicated on the first page, except
where otherwise indicated

Historical recommendations and target price trends (12M)
This report is a compendium report or may include excerpts from previously published reports: in this report, we confirm the ratings and target
prices assigned in the latest company reports (or alternatively such ratings and target prices may be placed Under Review). The 12M rating
and target price history chart(s) for the companies included in this report can be found at Intesa Sanpaolo’s website/Research/Regulatory
disclosures: https://group.intesasanpaolo.com/en/research/RegulatoryDisclosures/tp-and-rating-history--12-months-
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Equity rating allocations (long-term horizon: 12M)
Intesa Sanpaolo Research Rating Distribution (at July 2020)
Number of companies considered: 106
Total Equity Research Coverage relating to last rating (%)
of which Intesa Sanpaolo’s Clients (%) (*)

BUY
50
85

ADD
24
72

HOLD
26
54

REDUCE
0
0

SELL
0
0

(*) Companies on behalf of whom Intesa Sanpaolo and the other companies of the Intesa Sanpaolo Group have provided corporate and Investment banking services in the last 12
months; percentage of clients in each rating category

Valuation methodology (short-term horizon: 3M)
Our short-term investment ideas are based on ongoing special market situations, including among others: spreads between share
categories; holding companies vs. subsidiaries; stub; control chain reshuffling; stressed capital situations; potential extraordinary deals
(including capital increase/delisting/extraordinary dividends); and preys and predators. Investment ideas are presented either in relative
terms (e.g. spread ordinary vs. savings; holding vs. subsidiaries) or in absolute terms (e.g. preys).
The companies to which we assign short-term ratings are under regular coverage by our research analysts and, as such, are subject to
fundamental analysis and long-term recommendations. The main differences attain to the time horizon considered (monthly vs. yearly)
and definitions (short-term ‘long/short’ vs. long-term ‘buy/sell’). Note that the short-term relative recommendations of these investment
ideas may differ from our long-term recommendations. We monitor the monthly performance of our short-term investment ideas and follow
them until their closure.

Equity rating key (short-term horizon: 3M)
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SHORT

Definition
Stock price expected to rise or outperform within three months from the time the rating was assigned due to a
specific catalyst or event
Stock price expected to fall or underperform within three months from the time the rating was assigned due to a
specific catalyst or event

Company-specific disclosures

pl

Short-term rating
LONG
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Intesa Sanpaolo S.p.A. and the other companies belonging to the Intesa Sanpaolo Banking Group (hereafter the “Intesa Sanpaolo Banking
Group”) have adopted written guidelines ”Organisational, Management and Control Model” pursuant to Legislative Decree 8 June 2001
no. 231 (available at the Intesa Sanpaolo website, https://group.intesasanpaolo.com/en/governance/leg-decree-231-2001) setting forth
practices and procedures, in accordance with applicable regulations by the competent Italian authorities and best international practice,
including those known as Information Barriers, to restrict the flow of information, namely inside and/or confidential information, to prevent
the misuse of such information and to prevent any conflicts of interest arising from the many activities of the Intesa Sanpaolo Banking
Group, which may adversely affect the interests of the customer in accordance with current regulations.
In particular, the description of the measures taken to manage interest and conflicts of interest – related to Articles 5 and 6 of the
Commission Delegated Regulation (EU) 2016/958 of 9 March 2016 supplementing Regulation (EU) No. 596/2014 of the European Parliament
and of the Council with regard to regulatory technical standards for the technical arrangements for objective presentation of investment
recommendations or other information recommending or suggesting an investment strategy and for disclosure of particular interests or
indications of conflicts of interest as subsequently amended and supplemented, the FINRA Rule 2241, as well as the Financial Conduct
Authority Conduct of Business Sourcebook rules COBS 12.4 - between the Intesa Sanpaolo Banking Group and issuers of financial
instruments, and their group companies, and referred to in research products produced by analysts at Intesa Sanpaolo S.p.A. is available
in the "Rules for Research " and in the extract of the "Corporate model on the management of inside information and conflicts of interest"
published on the website of Intesa Sanpaolo S.p.A..
At the Intesa Sanpaolo website, webpage https://group.intesasanpaolo.com/en/research/RegulatoryDisclosures/archive-of-intesasanpaolo-group-s-conflicts-of-interest you can find the archive of disclosure of interests or conflicts of interest of the Intesa Sanpaolo Banking
Group in compliance with the applicable laws and regulations.
Furthermore, in accordance with the aforesaid regulations, the disclosures of the Intesa Sanpaolo Banking Group’s conflicts of interest are
available through the above-mentioned webpage. The conflicts of interest published on the internet site are updated to at least the day
before the publishing date of this report.
We highlight that disclosures are also available to the recipient of this report upon making a written request to Intesa Sanpaolo – Equity &
Credit Research, Via Manzoni, 4 - 20121 Milan - Italy.
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